At-A-Glance

Cisco and IBM are building
on a history of collaboration
in the data center to

address current customer
requirements for cloud, big
data and analytics, extending
to Internet of Things.

VersaStack™ solution by Cisco® and IBM is a validated
integrated infrastructure solution that can accelerate
the deployment of applications, reduce cost by more
efficiently managing increasing amounts of information
and resources, while improving the ability to adapt to
business change. It combines the performance and
innovation of Cisco UCS® Integrated Infrastructure,
with the versatility and efficiency of the IBM Storwize
storage system.

Deciding how to acquire Data Center technology is
every bit as important as deciding what to acquire.
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Flexibility and Predictability

VersaStack financing from Cisco Capital® gives you
the flexibility to acquire hardware, software and
services that support the VersaStack solution all in
one predictable payment. Our refresh options can
also provide you the opportunity to update your
technology sooner.
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Accelerate Your Move to an Integrated Infrastructure with VersaStack Financing
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Our Cisco expertise

= Gain from our direct access to Cisco® technology
resources and personnel

= Benefit from technology acquisition that enables
you to update your infrastructure

= Partner with us in over 146 countries
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More flexible financing

= Benefit from our flexible and affordable
financing opportunities

= Help protect your investment with flexible terms,
payment structures, migration, update, and
end-of-lease options

= Obtain and maintain Cisco solutions on terms
designed for businesses like yours

Take advantage of a complete financing solution for all components for your VersaStack investment.

Whether you are building a new facility, or upgrading your existing data center platform, with our financial solutions, you can expect:

-Competitive interest rates to ease the cost of migration

- Attractive refresh options so you can update your existing server and blade technology sooner

- One contract for hardware, software and services, enabling greater transparency of total cost of ownership and a simpler internal cost recovery model

Visit our website below to learn more. Alternatively contact your Account Manager or ind your Cisco Partner to see how we can help you.
WWW.Cisco-financing/com/emea
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A more strategic approach

= Take advantage of current and future budgets for
maximum business impact

= Help reduce total cost of ownership by using
financing to create a lifecycle management process

= Use our combined Cisco and financing
expertise to create a strategic approach to how
you acquire your data center

Lease and related products may be available through Cisco Capital or through independent third parties qualified to offer the lease and related financing products in your applicable jurisdiction. Available to qualified commercial customers in select countries

and subject to credit approval and execution of standard documentation approved for this offer by the applicable lessor. Minimum transaction size of Two Hundred Fifty-Thousand and no/100 U.S. Dollars ($250,000.00)

Rates are based on customer’s credit

rating, financing terms, offering types, location, equipment type and options. Not all Cisco products are eligible. In addition, the pricing set out above is exclusive of any applicable tax, including but not limited to VAT, GST, sales, use or personal property taxes
(unless otherwise stated above) which may be imposed upon the equipment or the transaction. Other restrictions may apply. Cisco Capital reserves the right to change or cancel this program at any time without notice.

© 2014 Cisco Systems, Inc. All rights reserved. Cisco, the Cisco logo, and Cisco Systems are trademarks or registered trademarks of Cisco Systems, Inc. and/or its affiliates in the United States and certain other countries. All other trademarks mentioned in
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