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Deliver industry-

shaping thought 

leadership

Enable customer

outcomes, 

from strategy 

through 

implementation

Empower 

partners to 

succeed

Accelerate the

No. 1 IT

company

Transform our customers by

fostering Internet of Everything 

innovation to create new 

markets and business 

models. Enable cost

efficiencies that fuel industry-

leading business and 

IT performance.
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We’re Moving from the Era of the 

Internet to the Internet of Everything
MINIATURIZATIONMINIATURIZATION

LOWER 

PRICE 

POINTS

UBIQUITOUS 

CONNECTIVITY

UBIQUITOUS 

CONNECTIVITY
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Analyze current 
practices

Identify gaps

Quantify value 
at stake

Business and IT 
value link

Develop 
strategy and 
business case

Build roadmap, 
plans, and designs

Execute use 
case pilots

Advanced
Services

Technical 
Services

Managed 
and Operate 
Services

Find and 
refine priorities

Industry 
case studies

Executive
Exchange

Value 
Assessment

Strategy
and Plan

Build and 
Manage
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Internet of Everything

Industry and Business Architecture

Analytics

Next-Generation IT

Collaboration, Video, and Mobility

Cloud

Security

Global 

Footprint

Partner 

Ecosystem

Deep 

Specialization
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Vertical IoE solutions for specific business 
issues

• Business transformation

• New business models

• Competitive differentiation

• High-margin growth

• Maximizing scarce resources

Business Consulting-Led

Horizontal architecture solutions

• Cost leadership

• Reducing complexity

• Improving agility

• Increasing automation / reducing 
management costs

• Managing sourcing

Technology Consulting-Led
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• Scaling existing CCS competencies

• Deliverables-based engagements

• Portfolio Augmentation. Partner provides 

distinct capabilities that complement CCS

• Pre-sales, staffing and deliverables based 

engagements

• Penetration of new customers, buying centers 
and markets

• Multiple engagement models / IP based




