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95% 
of all business 

SMB 

375 
companies daily  

IT Spend 

1/3  
Of all dollars 

Bharat Plus 

Network spend 

48 
$10M+ IT spend 

Growing 

Base 

160m 
In 2013 

Cities 

India Commercial Opportunity 

Sources: D&B, Zinnov,AMI, Prognosys Eserv ,MCA GoI, 

Cisco GMV and team Analysis 
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Business 

Intelligence Partner Led 
Premium 

Enablement 
Partner Profits Programs and 

measurement 

Application 

Economy 
Mobility Cloud 

New sources of  

funding 
IoE 

Pervasive security Unified Access Unified Computing Flexible Models Collaboration 
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Cisco’s Made for Midmarket Portfolio 
 Solving  Top IT and Business Challenges 

SERVICES:  Software-enabled professional services delivered by Cisco partners  
Proactive maintenance support delivered by Cisco partners; Cisco SMARTnet Service 

DATA CENTER 

• Unified Computing 

• Unified Fabric 

• Unified Management 

COLLABORATION 

• Unified Communications 

• Customer Collaboration 

• Collaboration Applications 

• Telepresence 

• Application Network 
Optimization  

• Security 
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SMART SOLUTIONS 

BYOD / Virtualized Foundation / Virtual Desktop / Industrial Networking 

Cisco Powered Clouds and MS Partner Delivered 

Collaboration 
as a Service 

SaaS IaaS 

Network 
as a Service 

(Meraki) 

NETWORKING AND SECURITY 

• Wireless  

• Routing 

• Switching   

Made for 

Midmarket 

Portfolio 
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One to few One to many 
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# Partners 

 Named Partners 

Partner 

Onboarding 

Select 

Acceleration  Enablement 

 Market 

Intelligence 

 Partner 

Helpline + 

 Cisco 

Rewards & 

MBOs 

 

Distribution Leveraged   

Sales Acceleration 

through VBM/RW 
Practices Development 

(Cloud, Vertical,...) 

Retention 

VIP-X 

 Velocity Partners 

Investment in 

Partner Led 

PARTNER 
PLUS 
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PartnerPlus 
Partner led in action 

• Specific Product & 

Services Based Targets 

• $920 m of Wallet Potential for  

4000 target prospects 

• Enhanced Marketing resources 

• Preference for Cisco provided Leads   

• Aligned campaigns & offers 

• Customer Conversations Guide 

• Enhanced Sales Assessment 

• Winner’s Circle 

• Increased capacity 

• Battlecards,boilerplates 

Customer 
Intelligence 

Premium  
Marketing 

Premium 
Enablement 

Virtual 
Engineering 

Partner 
Plus 

Incentives 

PARTNER 
PLUS 
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Pervasive access and relevant information 
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Quality Leads = Solid deals 

Engage With  

Customer 

and Update 

Accept and 

Assign to  

Sales Rep 

Convert  

to Deal: CCW 

Integration 

Close 

Business 

Receive 

Leads and 

Prospects 

Targeted 

Lead Routing 

and Closed 

Loop Marketing 

Lead with 
Marketing 
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A Year of capturing momentum….. 

412 

2540 

5192 

2x 

8253 

1M 

Partner Plays 

delivered 

ManHours of training 

Leads provided 

to partners 

Growth in no partners billed 

in 2 years 

Unique partner organisations 

engaged through programs 

Cups of chai 

Consumed 



Thank you. 

Our  

Time 

Is 

Now 


